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1986 -
Holliman Associates is established by Barbara Holliman with an office at 2612 Shannon Drive, Murfreesboro, Tennessee.  The first clients are the Nashville Salvation Army (annual giving), the Family and Children’s Services of Nashville (capital campaign), and the Episcopal Diocese of Tennessee (capital campaign).

New Clients Served: 3

Gross Income: Less than $100,000

1987 -
The first out-of-the-area clients are: Youth Service in Memphis, Tennessee and Woodward Academy, Atlanta, Georgia.

New Clients Served: 2

Gross Income: Less than $150,000

1988 -
The first consultant, Tim Graham of Ringgold, Georgia is retained to direct a capital campaign for  Trinity Episcopal Church, Florence, Alabama.


Kenneth H. Quigley of Quigley and Jones, Harrisburg, Pennsylvania writes and produces the first H.A. campaign brochure for the Diocese of Central Pennsylvania, thus beginning a relationship that continued formally until 1999.

New Clients Served: 2

Gross Income: Less than $200,000

1989 -
H.A. begins utilizing office space at Quigley and Jones office at 1722 N. Second Street, Harrisburg.  Robert Rose of Shippensburg, Pennsylvania becomes the second consultant of the firm.

New Clients Served: 7

Gross Income: $250,000

1990 -
Business cards and letterhead list Harrisburg, PA as the regional office.  Our third consultant, Hattie McDowell is retained.

New Clients Served: 12

Gross Income: $250,000

1991 -
Barbara Holliman develops computer software for use in capital campaigns.  It is used for the first time.  Eugene Chrostowski of Kansas City, Missouri joins the firm as a consultant.  The Gulf War and economic recession begin.

New Clients Served: 13

Gross Income: $292,000

1992 -
The firm incorporates in Tennessee the 1st of January.  The first consultants Training Meeting is held in Newport, Pennsylvania in September.

New Clients Served: 14

Gross Income: $306,000

1993 -
Don Weyl, Norman Walters and Nancy Saidis join the firm as consultants.  Sue Stuart becomes office manager.


The Tennessee office is closed and the Harrisburg office becomes the focus of the firm.  H.A. registers as a Pennsylvania corporation.


Consultants’ Training is held in Shippensburg, PA at St Andrew’s church.  Glenn and Barbara Holliman join Craigmyle Ltd., a thirty-year old United Kingdom fund raising firm, for their annual Consultants’ Training session outside of London, thus beginning a continuing affiliate relationship.

New Clients Served: 35

Gross Income: $550,000

1994 -
Tim Smedick and Judy Graber join the firm as consultants.  Kirsten Kocher becomes office coordinator.  A Board of Advisors is established.  Don Weyl becomes part of the  management team as senior vice-president.


The firm exhibits at the Episcopal General Convention in Indianapolis, IN.

New Clients Served: 28

Gross Income: $692,000

1995 -
Upon advice of our accountant, consultants become "employees" as of January 1, 1995.  A retirement program is established for consultants and staff.


Due to cut backs at Episcopal Church Center in New York, H.A. agrees to underwrite and coordinate the 1995 Annual National Episcopal Church Planned Giving Conference.  Record enrollment results at sessions in Del Ray Beach, Florida in March.


Michael Donnelly, Holli Emore and David Bowers become consultants.


Karin Gould joins the firm as Financial Manager.


Morehouse publishes The Complete Planned Giving Kit, written by Glenn Holliman.  It is marketed throughout the Episcopal Church.


Ken Quigley's firm is sold to Morehouse Publishing and becomes Morehouse Communications.  


The first Board of Advisors meeting is held during the Consultants Training Meeting at Simon Cameron Inn in Elizabethtown, PA.


The firm co-sponsored the International Stewardship and Development Conference at Kanuga Camp and Conference Center in Hendersonville, NC.

New Clients Served: 37

Gross Income: $909,000

1996 -
The Board of Advisors and consultants meet at Niagara-on-the-Lake, Ontario for a truly international program.  Godfrey Jackson and Mark Jefferies of Craigmyle, Ltd., England join the conference.


Martin Thomas develops Windows version of Holliman Campaign Manager software program.


Barbara Holliman moves to Paris, France to direct the American Episcopal Cathedral capital campaign and structures the Cathedral’s first development office.  The firm assists Canterbury Cathedral of England in their U.S. drive.  Other national clients include the National Association of Episcopal Schools and the Presiding Bishop's Fund for World Relief.


The firm rents space from Morehouse Publishing in their new building at 4775 Linglestown Road in Harrisburg and purchases new equipment and furniture.


Norman Walters and Susan Stuart appointed vice-presidents.  Norm made assistant treasurer.


The first web-site created for Holliman Associates by Jason Smith.


The firm again co-sponsors the “Kanuga” conference.

New Clients Served: 28

Gross Income: $1,052,000

1997 -
Several consultants accept positions outside of the firm and move on to new pursuits.


The firm exhibits at the Episcopal General Convention in Philadelphia, PA.  The theme is People are Talking.


Barbara and Glenn Holliman's book, With Generous Hearts, published by Morehouse.


For the third year the firm co-sponsors the “Kanuga” Conference.


The firm begins working with Episcopal Society for Ministry in Higher Education and the Episcopal Church Foundation to encourage capital campaigns for college chaplaincies.  Holliman Associates holds a teaching session in New Orleans for 21 chaplaincies.

New Clients Served: 42

Gross Income: $899,200

1998 -
Vice President Sue Stuart leaves the firm to accept a new position as development director with the Harrisburg Whitaker Center.  Episcopal work continues to increase as the main business of the firm.


Holliman Associates begins working with the Anglican Observer to the United Nations.


The firm co-sponsors the 4th Annual International Church Stewardship and Fund Raising symposium in Toronto, Ontario.  The firm continues to work closely with Anglican Church of Canada, Morehouse, the Episcopal Department of Stewardship, and The Episcopal Church Foundation for the fourth year of this teaching conference.


The Holliman Associates Training Conference held in Harrisburg at St. Andrew’s in the Valley Episcopal Church.


Sue Fornabai of Shermansdale, PA hired as a new consultant.

New Clients Served: 51

Gross Income: $944,910

1999 – The fifth International Stewardship and Development Conference held in Toronto, Ontario, Canada.  Holliman Associates Consultants Training meeting held in Camp Hill, Pennsylvania at Mt. Calvary Episcopal Church.  Again, we welcome new consultants; bid adieu to others.  Judy Graber made Vice-President of Client Services.

Holliman Associates begins discussions with The Episcopal Church Foundation to create the Academy of Philanthropy.

Barbara and Glenn attend Craigmyle’s Annual Training Conference at Ashridge Conference Center in Hertfordshire, England.

Harry Snell, Anne Hurd Thomas, Ann Gordon, Susan McKee, David Russell and Suzanne McGill join firm as a consultants.

New Clients Served: 54

Gross Income: $1,148,496

2000 – The company principals purchase a building at 24 N. 4th Street, Newport, PA.  The office relocates there; new equipment is purchased; computers are networked.

The firm exhibits at Episcopal General Convention in Denver, CO with the theme “Are You a Wool Gatherer”.  The Academy of Episcopal Philanthropy holds its first seminar in partnership with Episcopal Church Foundation and Holliman Associates in Atlanta, Georgia. 

A relationship with Jason and Molly Smith of Fathom Design Group is established to provide communication materials to HA clients.  Barbara, Glenn and three members of the firm join Craigmyle’s Annual Training session in England in August.

Rachel McElroy Brougher joins the firm as Communications Coordinator and Michael Donnelly as consultant.

 New Clients Served: 51

 Gross Income: $1,133,693

2001 – Discernment continues to increase as a new type of service.  Episcopal Relief and Development and Jerusalem 2000 retain the firm for major efforts.  Barb provides discernment service for two new church clients in Paris, France.  The second Academy of Philanthropy is held in Chicago in April.


Sue Fornabai moves to California to take another position in the health care industry.


Consultant David Russell dies suddenly of a heart attack at home on September 10th, one day after the Consultant’s Training.  September 11th terrorist attacks challenge all campaigns.  The national economy slows down.

New Clients Served: 50

Gross Income:  $849,220.82

2002- Uncertain economy continues, but campaigns continue, although for lower amounts.  The firm provides Discernment services for Cumberland Presbyterian and Episcopal denominations.  A record six dioceses are under contract.


Annual Consultants Training Conference is held at Hershey Marriott Hotel; eight 
consultants attended:  Judy Graber, Don Weyl, Roger Ricketts, Martin Thomas, Ned 
Dougherty, Suzanne McGill, and two new consultants:  Richard Spayde and Beattie 
Friday.



CAP program concept is introduced to the staff.  This service resulted from a lack of 
traditional support as indicated in the Diocese of Rio Grande Feasibility Study.  HA 
suggested that the Diocese could provide professional assistance for their churches for 
Capital Campaign, Annual Stewardship, and/or Planned Giving thus, strengthening the 
diocese at the grass roots level.  


As of July 31, New Clients Served: 35

Gross Income to date: $507,552.31


$750,000 at year-end

2003 - Barb and Glenn again teach at the Academy of Episcopal Philanthropy.  The firm exhibits 
at the Episcopal General Convention in Minneapolis, MN with the theme:  Opening New 
Doors.  New Hampshire elects Gene Robinson as Bishop; the election results in loss of 
some clients and significant reduction of inquiries for service.




CAP program continues in the Dioceses of Central Florida, Maryland, and Maine.


Two long-term consultants leave the firm for other interests:  Michael Donnelly, Judy 
Graber and Don Weyl.  Holliman’s terminated Roger Ricketts and Beattie Friday.  Karin 
Gould, Director of Operations, who joined the firm in 1995, leaves to take part-time work 
in Camp Hill.  Rachel Brougher leaves due to need for comprehensive health insurance 
for new baby.  Consultants Richard Spayde, Harry Snell and Ann Gordon retire and move 
to other states.  The  Rev. Rod Murray hired in March and leaves in August due to 
personal issues.  Kevin Cashman assists with marketing endeavors part-time in March 
and April.


The Rev. A.O. McGill joins the firm as the newest consultant.  James Hadfield joins the 
firm as
Director of Communications in May.  Erin Tharp, Finance Manager, 
assumes additional responsibilities.

2004 - CAP program gains momentum as HA begins providing this service to the Diocese of 
Washington, DC and continuing CAP service to Dioceses of Maine, Maryland, and 
Central Florida.  


Office building mortgage is retired in July. 


Barbara and Glenn present on Discernment at Craigmyle’s Annual Conference in the UK 
in August.


James Hadfield’s position is eliminated at the end of September.  Kenneth H. Quigley 
joins the firm as free-lance writer to assist with feasibility studies.


Barb reduces time as consultant for long-distance clients and concentrates more time in 
the office  giving attention to marketing and introducing and overseeing new office 
systems and procedures.


Andi Tilmann (Barbara’s daughter) joins firm as trainee in November with the title of 
Coordinator; she works approximately 2/3rds time.  She also lives in the building.


Conversations with The Episcopal Foundation continue regarding a partnership.  Both 
parties met in November in Savannah, GA to discuss options.  Andi also attended.


Barbara and Glenn Holliman's book "With Generous Hearts" is updated to include Discernment. 


Current consultants:  Martin Thomas, Suzanne McGill, A.O. McGill, and Ned Dougherty.

January - April 2005 


Feature story on fundraising featured in The Living Church Magazine.


With Generous Hearts, revised edition,  published by Morehouse in May.


Andi Tilmann assumes additional responsibilities as a campaign consultant as well as 
coordinator of feasibility studies and writer (replacing Ken Quigley as case writer).


Holliman Associates continues negotiations with The Episcopal Church Foundation.

